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The property located at the north quadrant 
of CR 452 and CR 447 consists of 50 AC of 
investment land at the edge of Falls County. 
The tract of land, located approximately 20 
minutes from Temple and 25 minutes from 
Waco, is easily accessible from I-35.

 
TBD

 
NQ CR 452 & CR 447 
Eddy, TX 76524

 
Falls

 
Bruceville-Eddy / Temple

ZONINGLOCATION

COUNTY FRONTAGE

SUBMARKET

USES

 
Investment / Agriculture / SF Development

CR 452:	 ± 1,060 ft

 
TBD

UTILITIES

LAND AREA

 
50.43 AC

 
Call for details

PRICING



DEER CREEK -  50 AC AERIAL OVERVIEW
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Blank Map (For Exporting)
Texas,  AC +/-

Range Realty
P: 214-416-8222          rangerealtyadvisors.com/info@rangerealtyadvisors.com          3625 North Hall Street, Suite 630, Dallas, TX 75219

The information contained herein was obtained from sources
deemed to be reliable.
  MapRight Services makes no warranties or guarantees as to the
completeness or accuracy thereof.
  844.932.6277 - mapright.com
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Blank Map (For Exporting)
Texas,  AC +/-

Dillon Cook
P: 214-416-8223          rangerealtyadvisors.com/contact-us/          3625 North Hall Street, Suite 630, Dallas, TX 75219

The information contained herein was obtained from sources
deemed to be reliable.
  MapRight Services makes no warranties or guarantees as to the
completeness or accuracy thereof.
  844.932.6277 - mapright.com
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ABOUT US

DEER CREEK -  50 AC RANGE REALTY ADVISORS

•	 Valuations
•	 Acquisitions and Dispositions
•	 Conceptual Land Use Planning
•	 Zoning and Regulatory Approvals
•	 Public Improvement District (PID) 	

Formation
•	 Strategic Marketing Plans
•	 Property Entitlement and Advocacy 
•	 Debt and Equity Placement

•	 Investment Property Sales and 		
Acquisitions

•	 Advisory and Consulting Services
•	 Finance and Capital Markets
•	 Real Estate Investments and 		

Management

 
Range is a full service commercial real estate 
brokerage, advisory, finance, and invest-
ment firm. Our clients include individual, 
institutional, and international investors, 
developers, family offices, and governmen-
tal entities. We represent clients seeking to 
acquire or sell real estate assets and assist 
in maximizing the return on those assets. 
To that end, we add value to investment real 
estate properties through procuring entitle-
ment and regulatory approvals; enhancing 
property value through infrastructure ex-
pansion; facilitating public/private partner-
ships; and negotiating economic incentives 
from municipalities and other governmental 
entities.

OUR SERVICESAREAS OF PRACTICEWHAT WE DO



CONTACT 
INFORMATION

DEER CREEK -  50 AC ABOUT US
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Our industry experts are here to provide you with the answers you need. Please feel free to 
contact Range Realty Advisors so that we may further assist you with your real estate needs.

 
 
Office:	214-416-8222 
Desk:	 214-416-8223 
Cell:	 214-738-3857 
 
dcook@rangerealtyadvisors.com

DILLON COOK 
Managing Partner

 
 
Office:	214-416-8222 
Desk:	 214-416-8216 
Cell:	 972-375-1140 
 
cyoung@rangerealtyadvisors.com

CHRIS YOUNG 
Vice President
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OR REPRESENTATION AS TO THE INFORMATION, AND ASSUMES NO RESPONSIBILITY FOR ANY ERROR, OMISSION OR 
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