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Grayson
 
US 75 & Blue Flame Road
Sherman, Texas 75090

 
± 1,503 feet along US 75
± 1,503 feet along Blue Flame Road

 
Gross:	± 60.84 Acres
Net:	 ± 50.33 Acres

 
Investment or development

 
Sherman / Denison
 

 
Sherman ISD

 
Water: On Site
Wastewater: On Site

COUNTYLOCATION

FRONTAGELAND AREA

LAND USESUBMARKET

SCHOOL DISTRICTUTILITIES	

Range is pleased to present this opportunity 
to potential investors and developers.  

Sherman Corner is located along US 75 
and Blue Flame Road within Sherman, 
Texas. The current population is estimated 
to be 41,567. The city’s robust, ample 
workforce has attracted the logistics and 
manufacturing centers of many publicly 
traded companies. Sherman Corner 
represents a single family development 
opportunity that benefits from easy access 
onto US 75. 

Sherman Corner is minutes away from  
Midway Industrial Park, Texoma Medical 
Center, and city proposed North Wood 
duplexes, making this a very active site 
yielding  tremendous growth potential. 
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POPULATION

Population, 2016 128,235

Population Growth, 2010-16 6.1% 

GEOGRAPHY

Population Per Square Mile, 2010 129.6

Land Area in Square Miles, 2010 932.8

HOUSEHOLDS & HOUSING

2016 Average Home Value $110,000

Housing Units, 2015 54,973

Avg. Household Size 2.58

Owner-occupied Housing Rate, 2011-15 67.4%

Building Permits, 2016 730

INCOME

Median Household Income 2015 $50,212

BUSINESSES

Total Businesses, 2015 2,511

Total Employment, 2015 39,777

EDUCATION

High School Graduate or Higher 87.6%

Bachelor’s Degree or Higher 20.2%
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ABOUT US

SHERMAN CORNER RANGE REALTY ADVISORS

•	 Valuations
•	 Conceptual Land Use Planning
•	 Zoning and Regulatory Approvals
•	 Public Improvement District (PID) 	

Formation
•	 Strategic Marketing Plans
•	 Property Entitlement and Advocacy 
•	 Debt and Equity Placement
•	 Property and Asset Management 

•	 Investment Property Sales and 		
Acquisitions

•	 Advisory and Consulting Services
•	 Finance and Capital Markets
•	 Real Estate Investments and 		

Management

 
Range is a full service commercial real estate 
brokerage, advisory, finance, and invest-
ment firm. Our clients include individual, 
institutional, and international investors, 
developers, family offices, and governmen-
tal entities. We represent clients seeking to 
acquire or sell real estate assets and assist 
in maximizing the return on those assets. 
To that end, we add value to investment real 
estate properties through procuring entitle-
ment and regulatory approvals; enhancing 
property value through infrastructure ex-
pansion; facilitating public/private partner-
ships; and negotiating economic incentives 
from municipalities and other governmental 
entities.

OUR SERVICESAREAS OF PRACTICEWHAT WE DO



CONTACT 
INFORMATION

SHERMAN CORNER ABOUT US
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Our industry experts are here to provide you with the answers you need. Please feel free to 
contact Range Realty Advisors so that we may further assist you with your real estate needs.

 
 
Office:	214-416-8222 
Desk:	 214-416-8223 
Cell:	 214-738-3857 
 
dcook@rangerealtyadvisors.com

DILLON COOK 
Managing Partner
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